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Indian Community Centre Association (1CCA)

99 Hucknall Road
Nottingham
NG5 10QZ

Tuesday 8 September 2009

the business network
for international trade 5.15pm - 8.00pm




Making Money In India

Date: Tuesday 8 Venue:

September 2009

Programme

17h15
18h00
18h10

Registration and refreshments
Welcome and introduction
Risks and rewards of investing
in India

Deepak Lalwani, Director - India,
Astaire and Partners Ltd

18h30 Where India really does have
potential

Kevin McCole, Chief Operating Officer,
UK India Business Council

18h55 India's high growth and fiscal
stimulus opportunities

Jeet Jandu, Business Specialist,
UK Trade & Investment

19h10 Case study of investment success
in the Indian market

Peter Crossley, Partner,

Gleeds Chartered Quantity Surveyors
19h30

20h00

Deepak Lalwani is Director - India with London
stockbroker, Astaire and Partners and specialises on
the Indian stock market.

* He is a qualified UK accountant by training and
was elected a Member of The London Stock
Exchange over 20 years ago.

e Deepak also comments on the India story on
international television and in the international
press.

e He is a Guest Lecturer at MBA programmes at UK
business schools.

Panel discussion and Q&A
Close and networking

Indian Community Centre Association (ICCA)
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Speakers (continued)

Kevin McCole is the Chief Operating Officer at the

UK India Business Council.

e Kevin joined the UK India Business Council in
December 2008, after 18 years with the Foreign
and Commonwealth Office.

e His most recent diplomatic posting was as
Deputy Head of Mission and Director of Trade
and Investment for Eastern India, based in
Kolkata.

* Kevin's previous postings were in Malta, Romania
and The Netherlands.

Jeet Jandu is the UK Trade & Investment Business
Specialist for India with over ten years' experience
in helping UK based companies access the Indian
market.

= Jeet has high-level consultancy experience leading
on India market activities, with responsibility for
examining and formulating market entry and
business development strategies for vertically
integrated UK companies.

* He has also been involved in enabling UK
companies to enter the high growth Indian
aviation market in aircraft handling and airport
construction sectors.

= Previously as a Projects Planner, Jeet was
involved in the strategic development of large
environmental and technical engineering
projects.

Peter Crossley is a Partner for Gleeds Chartered

Quantity Surveyors with over 35 years experience in

the construction industry.

= Peter spent his early career at Gleeds working on
major housing schemes for Corby New Town and
health projects in the East Midlands and
Yorkshire before joining our Retail team.

= The larger part of Peter's career with Gleeds has
been spent working on their Marks and Spencer
account where he was account manager for a
number of years.

= More recently, Peter has been actively involved
as part of the Gleeds team providing technical
and consultancy advice to a major Indian
developer who is undertaking a programme of
constructing over 200 new township projects
throughout India.

Held in partnership with the East Midlands
India Business Bureau

Places for this event are free of charge

To book go to WWW.emita.org.uk

or call the emita helpline: 0115947 1767
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