The benefits of emita membership: Se I I i n g to I nte r n a_ti O n a_l
A year’s free attendance at all emita seminars for two delegates Ag e n C i eS

from member companies

- A free 20 minute consultation with Nelsons Solicitors business
| _ opportunities
e Free banking advice from RBS - - -
INn international
e A free Dun & Bradstreet comprehensive company report, development
complements of RBS. projects

e Discounts on courses run by the Institute of Export (I0EX).

Nottingham Racecourse

. . : Colwick Park
= A 5% discount on translation services from SanTranslate Ltd Nottingham

(China specialists) NG2 4BE

Wednesday 15 November

5.30pm - 8.00pm
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Selling to
International
Agencies

Date: Wednesday 15 November 2006
Venue: Nottingham Racecourse

Programme:

17h30
18h00
18h05

18h20

19h00

19h15
19h45

20h00

Registration & refreshments
Welcome & introduction

Am 1 able to sell to

international agencies?

= Why should | sell to this market

e Am | ready?

= Where do | fit in: consultant,
contractor or supplier

Where can I sell my product

or service?

(An interactive session on the web)

= How do | identify the
opportunities?

= Will they buy my product?

= Who do | sell to?

= How do I do it?

Who can help me?

= Who will fund my sales?

= Who will guide me through
the agency maze?

Case study

Q&A and round table
Discussions

Close

Speakers:

Tim Jelley MIEX is a Senior International
Trade Adviser with UK Trade and Investment
(UKTI) in Leicester.

Tim has over 20 years experience in

overseas marketing, particularly in the
drinks industry. He will be speaking in
his capacity as the Project Associate for
UKTI Aid-Funded Business Service.

He has extensive knowledge in the area
of multilateral aid, and is a consortium
member of UKTI's Aid-Funded Business
Service based in Birmingham.

Nigel Peters is a Director of British
Expertise, the leading UK trade association
for the promotion of professional services
worldwide.

Nigel regularly visits Brussels where he
maintains high level contacts with
EuropeAid, the EU's office for external

aid and development programmes. He

has organised a number of meetings with
EuropeAid, and he also organises
an annual Procurement Workshop with
EuropeAid's Head of Contractual and
Financial Matters.

Nigel represents the UK on the Inter-
American Development Bank's (IDB)
Private Sector Liaison Network, and is
a regular visitor to the European Bank
for Reconstruction & Development
(EBRD) and the Caribbean Development
Bank (CDB). Nigel also runs a quartely
procurement workshop for British
Expertise members with the UK's bilateral
aid agency, the Department for
International Development (DFID).

Nigel's experience also includes working
in a Business Link, being an Export
Promoter for UKTI, and private sector
experience in the consulting engineering
and construction sectors.

He will be speaking in his capacity as
project director of the UKTI Aid-Funded
Business Service, where he leads on the
provision of advice to those in the
consultancy sector.
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Booking Detalls

Please complete this form in block capitals.

emita would like to add you to its mailing list
so that we can make you aware of relevant
products, services and events in the future.

If you do not wish us to contact you by
post please tick here

If you are happy for us to contact you by
email please tick here

If you are happy for us to pass your details
to selected partner organisations, please
tick here

emita's data protection statement can be
viewed in full at wwww.emita.org.uk/privacy.html

faxback to:

0115 853 3666

or Call:

0115 988 8516

or email:
costaphilippou.emita@emd.org.uk

Please tick the appropriate box:

(O I'wish to become a member of emita.
Please send me your invoice for
£50.00 (including VAT). This entitles
me to attend this and future emita
seminars free for a year. | understand
that this is an application for formal
membership to be a member of a
company limited by guarantee and
that | can inspect the Memorandum
and Articles of Association of that
company and any of its statutory
books at any time.

(O I do not wish to become a member
of emita. Please invoice me £25.00
(including VAT) for this seminar only.

O I'm an existing member of emita.
Please register me to attend this
seminar for free.




